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Procrastinating buyers missing the best deals

T he busy summer visitor
season might be wind-
ing down but that does
not mean that Incline

Village real estate sales activity
has slowed as we get deeper into
the year.

During the past two weeks, 27
properties have gone into escrow
continuing the steady pace of
sales activity that we have seen all
summer. With prices still slowly
trending upward in most parts
of our community, buyers who
procrastinate will find themselves
missing out on the best values on
the North Shore of Lake Tahoe.

We have recently seen prop-
erties going into escrow ranging
from around $129,000 for a lot in
Tyrolian Village up to nearly $12
million.

Buyers shopping in all price
ranges are finding excellent choic-
es. So, even though inventory lev-
els are relatively low by historical
standards, there is still a good
variety of properties available.

Those buyers who are actively
looking at properties and writing
offers in late summer and autumn

2019 are finding that motivated
sellers are willing to negotiate
a reasonable price and terms
in an effort to get their places
sold before winter arrives. With
spectacular weather continu-
ing in the Lake Tahoe basin, we
will likely see a steady stream of
buyers making their way up to
Incline Village and Crystal Bay.
This is one year where it does not
make sense for buyers to wait
until November or December and
hope that a desperate seller will
just throw in the towel. With the
inventory declining this time of
year and the best properties get-
ting snapped up, procrastinating

buyers risk missing out on finding
the place of their dreams.

We have seen the number of
condos available for sale dwindle
in such places as McCloud, Third
Creek and Mountain Shadows. As
demand remains strong, prices
will continue to trend upward es-
pecially in those locations where
there is a relatively small supply.

It is advisable for any buyer
considering financing to meet
with their lender in advance of
writing an offer and secure a pre-
qualification or preapproval letter.
By submitting evidence of your

ability to get financing along with
your purchase offer you will gen-
erally be in a better negotiating
position than someone who is not
already prequalified by a lender.

If you are a buyer that has been
sitting on the sidelines the past
few years, the autumn of 2019
presents a good opportunity to
strike a deal on a property that
appeals to you.

It’s one thing to be contempla-
tive and deliberative before mak-
ing a purchase offer.

But procrastination will only
help the buyers you are competing

with who are interested in similar
properties.

The happiest buyers in this fall
will be the ones who act decisive-
ly when they find a property that
they like.

Don Kanare is the founder and
Sabrina Belleci is the owner and
broker of RE/MAX North Lake
in Incline Village. You can follow
their blog at www.InsideIncline.
com.

DonKanare &
SabrinaBelleci
Special to the Tribune

WEEKLY REAL ESTATE UPDATE
Statistics gathered from the Incline Village MLS on 9/8/19

Houses Condos PUDs
For Sale 126 65 18
Under $1million 16 43 12
Median Price For Sale $1,848,000 $559,000 $719,000
YTD Sales 2019 106 108 43
YTD Sales 2018 132 132 42
New Listings 11
In Escrow 14
Closed Escrow 11
Range in Escrow $129,000 - $11,900,000

These statistics are based on information from the Incline Village Board of REALTORS® or its Multiple Listing
Service as of Sept. 8, 2019

Realtor shares the top tips for relocating

W hen it comes
to relocating
and choos-
ing the right

neighborhood for you
and your family, there are
some essential details to
consider.

Relocating can be a
very stressful endeavor,
according to Reno Real-
tor Debra Engel.

“Fortunately, there are
ways to ease the transi-
tion,” said Engel, a resi-
dential expert with RE/
MAX Premier Properties.

“Before even moving,
however, it is imperative
to do your research.”

Define parameters:
This entails not only
defining parameters for
finding a new home but
prioritizing criteria for
moving — schools, recre-
ation, safety, amenities,
cost of living, employ-
ment, etc. Relocating
means adjusting.

“Drive through the
neighborhoods before,
during and after typical

work hours. Does it look
kid- and pet-friendly?
Are people out walking
and playing outside?
Where are the hospitals,
airport, freeway access?”
asked Engel.

Search multiple neigh-
borhoods: It is also
essential to look in more
than one neighborhood
to find the home that best
suits you and your family.

Conduct online re-
search: “Furthermore, do

research on local banks,
dentists, doctors, hair-
dressers, schools, etc.,”
added Engel. “This can
all be done online, where
relocators can find school
rating sites, crime statis-
tics, and commute times
for work and school.”

Enlist a local Realtor:
When people are relocat-
ing it is always good to
have the eyes of someone
with their best interest at
heart, which is why En-
gel will look at areas for

people relocating to help
them find the right school
district, family-friendly or
senior-friendly areas, etc.
“I also assist them with
the names and numbers
of utilities they will need
and more,” noted Engel.

Utilize modern technol-
ogy: Engel is also willing
to preview homes and do
walkthroughs on a video
call. She is revered for
going above and beyond
for all of her clients. “My
clients are why I have

been buying and selling
homes for 16 years,” said
Engel. In fact, they often
become friends outside of
the transaction.”

This article was provided
by Debra Engel. She
works with both buyers
and sellers. For more
information, call 775-
629-2081, or visit www.
debraengel.com/.

Debra
Engel

It is advisable for any
buyer considering
financing to meet with
their lender in advance
of writing an offer and
secure a prequalification
or preapproval letter. By
submitting evidence of
your ability to get financing
along with your purchase
offer you will generally
be in a better negotiating
position than someone
who is not already
prequalified by a lender.

INCOME & LAND LISTINGS
Well Established Alterations business, great lease $60,000

$289,000 HALF ACRE COMMERCIAL/MIXED USE parcel. SITE
ASSESSMENT & CITY BLDG DEPT DETAILS IN FILE. Flat, with not
many trees. Depending on your
planned use, City may have floor
area available.

Near Meadow; Ready to build lot in
town; includes Allocation & most
fees paid $130,000

PRIME LOCATION @ stoplight of Al Tahoe Blvd. & Hwy 50; Modern Passive
Solar Commercial Building w/6 suites/4 baths, 2 lobby’s & storage rooms.
Owners may finance qualified Buyer. Call Davey for pricing. BROKER/OWNER/REALTOR

TAHOE ISLAND PARK#4 Steps to School Bus Stop,
Meadow & River,, Access to Tahoe Keys Beach & Pier.
Remodel started & Buyers can finish to their taste.
Two good sized bedrooms & large Master Bedroom/
Bath; & Guest Bath. Roof is good; newer double pane
windows, Heated Double Garage w/Auto opener.

REDUCED TO $392,000

Building permit included and
most fees paid for, including

Architect’s floorpans &
additional coverage paid for.
Near meadow & the college.
Reduced for Quick Sale now

$130,000

FEATURED LISTING

Ready to Build Lot

QUIET Old Tahoe neighborhood walking distance to the Lake, Restaurants.
Shopping & more! Family used & owned for 35+ yrs. Well-maintained &
fireplace chimney cleaned every year. Fireplace has a heat-a-lator for efficient
warming; Lots of closet space & storage for our 4 seasons! Hand-hewn beams
from Old Tahoe Estate property; Bedrooms are all large, one on 1st level; 2
Baths (one w/shower/ one with tub/shower; both with tile floors. Roof is newer
composition in good condition. Tile floor in kitchen/eating area. $439,000
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